THE TITLE PROFESSIONALS

Going the Distance To Bring You Home

THE CLOSING TABLE

OUR MONTHLY NEWS LETTER THAT LETS YOU KNOW WHATS
NEW IN THE OFFICE & AROUND “THE BURG"

Hello Fredericksburg! It's been a while, but we are incredibly excited
to catch you up on all that has gone on with The Title Professionals
since our last Newsletter. We've been busy serving and connecting
with you! One of the ways we have done that is by hosting FABA April
Hard Hat Networking Event, it was a joy having you pour into our

space
and getting a chance to

learn more about your
business and how we can
help!
The other change we made

recently was to add to our team! We have a new Marketing Director,
Kimberly Taylor Judy. She's been out and about trying to learn more
about you and how we can work with you best!
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We Are Getting a New Look!

With spring in the air, we decided it was time to give our
newsletter a little glow-up!

Moving forward, each edition will include a few quick tips
and insights tailored to the amazing professionals we work
with—just our way of saying thank you.

You'll now see:
* New Homeowner Nook - Helpful tips and info just for
new homeowners.
e Lender Den- Timely insights for our lending partners.
e Contract Corner — Quick takeaways for the real estate
pros we love working with.

We hope this becomes a go-to resource you can count on for
quick, valuable takeaways. We'll also include a title industry
tip in each issue—perfect for sharing with clients or your
office as you walk with them through each transaction.
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Myth Buster Moment ", ;'
Myth: “I| don’t need title insurance for a cash purchase.”

Truth: Even without a mortgage, cash buyers are still exposed
to title risks—Ilike hidden liens or filing errors. Without lender
protection, you're 100% at risk.

That's where The Title Professionals make a difference. We
don't just issue policies—we guide you through the process,
spot red flags early, & help protect your investment with local
expertise and personalized support. Peace of mind starts at
the closing table—and that’'s where we shine.
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The Homeowners Nook

. Hello and Welcome to the Home
Owner Nook, as previously
mentioned this is the dedicated
space for new Homeowners! The
goal is to feature simple ideas that
you can use as a homeowner to
streamline or better complete
some common frustrations or
unknown concerns that later pop
up! We hope you find this a great
resource for vyourself or your
clients!

Start a Home File

One of the simplest (and smartest) things you can do as a new
homeowner is to start a dedicated spot for all your important
home documents—receipts, warranties, appliance manuals, and
closing papers.

It doesn't have to be fancy—just a folder, binder, or even a
labeled drawer. You'll thank yourself later when it's time to make
a repair, file a claim, or eventually sell your home. A little
organization now goes a long way!
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The Lenders Den

Hello & Welcome to the The
Lenders Den, as previously
mentioned this is the space for
Lenders! The goal is to feature
ideas, topics or relevant info that
you can use das Lenders. We
wanted to thank you for all the
ways you work with us, by offering
a place you can come monthly for
a quick idea that may help bring
your cleint to close!

Will You Be at Closing?
Your Clients May Ask.

It's a common question—and a great
opportunity to instill confidence in both you
and your title team.

While most lenders don't attend settlement,
letting your clients know ahead of time that the
title company will walk them through every
document can go a long way. Reassure them
that you'll be accessible if any questions come .
up—and that you're partnering with a trusted 1 &
local title team (that's us!) who has their back
at the closing table.

A quick conversation early in the process helps .
eliminate uncertainty—and keeps the *
experience smooth for everyone.
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The Contract Corner

AR A Hello & Welcome to the The

R Contract Corner! This space is just
for you—our amazing real estate
pros. Each issue, we'll share a
quick tip, idea, or insight to
support your business, help your
clients, or sharpen your expertise.
We appreciate everything you do
and hope this little corner helps
you bring your next deal to the
finish line with confidence.
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Follow Up with a Personal Touch
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After closing, a quick handwritten note or a thoughtful check-in
can really leave a lasting impression. A small gesture—like a
thank-you card or simple gift—reminds clients that you cared
beyond the transaction. Often times restaurant gift cards, a
simple decor item like a bird house, or vase make an impression
that lasts.

It's often the personal touches that clients remember most—and
the reason they refer you to their friends and family.




